MAKE GETTING REFERRALS
AS NATURAL AS BREATHING

Build a Thriving Referral-Based Business by
Gaining New Skills and More Confidence

Attend the Referral Boot Camp™ for Financial Professionals
Led by Bill Cates — President of Referral Coach International

This 1 day Boot Camp is:
Friday March 23,2011 8am-5:00pm

BWI Airport Marriott- Baltimore, MD

(" \ You Will Learn How to:

e become more referable in the eyes of your clients.
get referrals without asking for them.

promote referrals by ‘planting referral seeds'.

ask for referrals without begging or pushing.

turn referrals into quality introductions.

and so much more!

\. J

To make sure you produce results — Bill Cates will hold 2 follow-up coaching calls after the Boot Camp.

Advisors Rave About The Referral Boot Camp™

“Here's a specific example of how your Referral Boot “l wanted to let you know how one simple technique we
Camp has impacted my practice. As a direct result of learned at your boot camp helped us land a referral to a
using your system, | was introduced to a new client $3 million dollar prospect — without even asking for it.
who will be buying a life insurance policy worth All we did was go into the ‘value discussion’ and the
about $100,000 in premium. Now that's what | call client started giving us referrals — like you said they
‘return oninvestment.” would. Thanks amillion - orshould | say 3 million?”
—Todd McDonald -KarinTyson

Financial Advisor Vice President

Albany, NY Houston, TX

301-497-2200

www.ReferralCoach.com/bootcamp infooReferralCoach.com
or call Kevin Schriver: 412-406-7670 www.referralcoach.com




